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EQUIPMENT VETERAN MAKES INROADS FOR AUTOLUBE IN DAIRY FARMING

Buffalo, NY - John Goodridge is on a mission to introduce farmers, contractors and
municipalities to the dollar and sense of adding automatic lubrication to their equipment that
runs day in and day out. “l got to know the Beka-Max system because of my past experience
being a John Deere dealer,” he recounted.

“They became standard equipment on the self-propelled forage harvesters, and during all that
time, due to their reliability and robustness, we never had any service calls because the lube
system was not working.”

According to Dave McDougall, Product Manager for Beka-Max of America Inc., the main pump
holds approximately 6-8 tubes of grease and is transparent so the operator can see if it's getting
low. Grease is relatively inexpensive when compared to the cost of repairs, and even more so
compared to the cost of downtime.

Still in the field

After 30 years in the farm equipment industry, Goodridge is now working for his son as a
salesman at George & Swede, Sales & Service Inc., in the heavy equipment business. However
he is still selling to farmers in addition to contractors and municipalities.

George & Swede Sales and Service, in Pavilion, NY, serves 17 western and central New York
counties and represents Hyundai, Link Belt, Yanmar, other short line manufacturers and Beka-
Max.

Goodridge has always enjoyed the relationships he has built over the years with the farm
community and gravitates to those people. Whatever the size of the farm, they all seem to grow,
forcing them to be more efficient and to do more in the same amount of time. “As these are
machines, there will always be downtime, but it can be minimized. The Beka-Max system is just
another way to ensure as much “uptime” as possible. Maybe not for every machine, but critical
for those key machines that cannot afford to be down,” says Goodridge.

“It really hit home the other day when | had to tell a farmer he needed $30,000 to repair the
damage to his wheel loader from the lack of grease. | called Beka-Max and the sales rep came
out and | figured out what the cost would be for a new loader. Based on his recent experience,
at approximately $7,000 installed, the Beka-Max system was a ‘no brainer’.” Goodridge reports
that together with Beka-Max, he recently delivered and installed autolube systems on three
loaders, a manure spreader, a feed truck, and an Oxbo hay merger. “I'm sure more will come,”
he concluded.

According to Dave McDougall, “Anytime you can take the human factor out of a task and have it
done with automation, it saves valuable time for everyone. It also allows you to be more efficient
and the payback adds to the bottom line.”



About Beka-Max of America Inc.

BEKA is today’s leading global brand of automatic lubrication systems for industrial, over-the-
road and off-road applications. Since 1927, BEKA has been trusted by equipment
manufacturers and owners for high quality innovative central lubrication systems. Across the
US, Beka-Max of America Inc. and its dealer network delivers on the BEKA promise of
environmentally friendly, trouble-free products that increase component life, reduce repair costs
and increase the value of your equipment. We measure our success by your up-time.

For more information about Beka-Max of America Inc., please contact:

Jacquie McDougall, President
Beka-Max of America Inc.

PO 234

258 Sonwil Drive

Buffalo, NY 14225

Toll-Free: 1-888-862-7461
www.beka-lube.com

Improper lubrication can put more at risk than a minor breakdown. Equipment can become
vulnerable to fires due to dry hay on top of a hot bearing. With the right auto lubrication system
in place, the bearings don’t run hot and that risk is eliminated.



